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Overview



LATAC: An Overview

• 31 countries and home to 650 million people 

• Most urbanized in the world (59 cities of over 1m, therefore good 
for product distribution)

• Spanish, Portuguese and English = three most spoken languages

• Argentina, Brazil and Mexico are part of the G20 group.

• Chile, Peru, Colombia and Mexico are all ranked as easier to do 
business in than India, South Africa, Viet Nam and Indonesia.



UK exports to LATAC

£22.3bn

UK imports from LATAC

£18.8bn

The Macro
Picture

Latin America and the Caribbean is 

made up of 31 countries, home to 

+650m people, and represents circa

6% of global GDP (US$ bn.)

Total UK trade with the region 

amounted to £41.1bn, a 33% increase 

from last year.

In 2022, the UK held a 0.9% market 

share in goods and services in LATAC, 

which in that year had an estimated 

total import market worth £2 trillion*.

Country
Total trade (£bn), 

12 months to Q1 2023

Brazil £8.0b

Mexico £4.9b

Caribbean1 £3.8b

Central America2 £3.2b

Peru £2.6b

Argentina £2.1b

Colombia £1.8b

Chile £1.7b

* Source: Office for National Statistics, UK Total Trade: all countries, seasonally-adjusted [link]. 1 Caribbean: Jamaica, Guyana, Trinidad and Tobago, Barbados and the Eastern Caribbean Islands and Belize. 2 Central America: Costa 
Rica, Panama, Dominican Republic, Guatemala, Cuba, Honduras, El Salvador, Nicaragua and Haiti. Market share statistics are derived by the Department for Business and Trade, using publicly available data from the Office for 

National Statistics (ONS) and the United Nations Conference on Trade and Development (UNCTAD). These new statistics allows users to estimate the importance of UK trade on imports to each trading partner. Market share is 
calculated as the value of imports from the UK using data from ONS, divided by the value of total imports using data from UNCTAD. Data from UNCTAD is converted from US dollars into pounds sterling by using the annual average 

spot exchange rate. Annual average spot exchange rates for $USD to £GBP are sourced from the Bank of England.

https://www.ons.gov.uk/economy/nationalaccounts/balanceofpayments/datasets/uktotaltradeallcountriesseasonallyadjusted
https://www.ons.gov.uk/businessindustryandtrade/internationaltrade/datasets/uktotaltradeallcountriesnonseasonallyadjusted
https://unctadstat.unctad.org/wds/TableViewer/tableView.aspx?ReportId=89795
https://www.bankofengland.co.uk/boeapps/database/fromshowcolumns.asp?Travel=NIxAZxSUx&FromSeries=1&ToSeries=50&DAT=RNG&FD=1&FM=Jan&FY=1963&TD=31&TM=Dec&TY=2025&FNY=Y&CSVF=TT&html.x=66&html.y=26&SeriesCodes=XUAAUSS&UsingCodes=Y&Filter=N&title=XUAAUSS&VPD=Y


Opportunities in 2023 Mexico Peru Chile

AEM & Automotive 

Agri-tech  

Defence & Security   

Education 

Financial & Professional 

Services



Food & Drink 

Infrastructure   

LifeSciences/Healthcare  

Marine

Mining  

Energy 

Transition/Renewables

 

Sports Economy 

Tech & Smart Cities 

Priority Sectors- FY 23-24



Peru



• UK is the largest foreign investor in Peru, with
bilateral trade reaching £646 million in 2020.

• Strong government to government relationship,
enhanced through the UK Andean Trade
Agreement, and the G2G Agreement on
Reconstruction.

• Significantly positive reputation of UK products and
services amongst Peruvian institutions, in terms of
innovation andquality.

• Fastest growing economy in LATAC for
most of the past decade.

• Wide range of growing markets with
partnership opportunities.

• Ambitious post-Covid economic
recovery planworth £18 billion.





Mexico













DBT’s Service Offer in LATAC



Services Delivered in DBT LATAC

• Account management – working closely with the biggest buyers and sellers

• Export Opportunities – posted regularly on great.gov.uk

• Case studies – content and communications

• Sponsorship/Partnership

• Regular meetings – to update on opportunities and review progress

• Activities – wider programme of trade missions, VIP visits, shows and events, webinars in UK 
and LATAC

• Introductions – incl. buyers, partners and service providers where beyond DBT LATAC’s scope

• Insights – tailored and via communications such as newsletters, social media and webinars

• Market access – helping to breakdown significant barriers for UK trade

• Export Finance – via the UK’s competitive credit agency, UKEF

• UK surgeries – DBT and FCDO LATAC meetings with companies around the UK

http://www.great.gov.uk/
https://www.events.great.gov.uk/ehome/index.php?eventid=200204483&&utm_source=DIT%20LATAC%20upcoming%20events&utm_medium=Email%20Crisitna&utm_campaign=Email%20invitation


What 
can the 
LATAC 

IMT 
offer?

A centralized point of contact for all UK companies 

interested in Latin America and the Caribbean.

An efficient system that ensures you are connected with the 

most appropriate team to explore opportunities.

Initial market information, including up to four hours of free-

of-charge support services for UK companies.

A list of private-sector service providers, for any service 

that the UK Government cannot provide.



Tips for Success in LATAC



Tips for Success 

The market is competitive

Focus on high-quality and specialised offer

Opportunities in the private sector, bringing solutions with a 

strong success record

Partnering with local partners in order to access wider 

markets and government projects

Keep in mind the region’s particular challenges, such 

as local currencies devaluation, taxation and market 

access issues, and economic challenges



Business Culture in LATAC 



Experience of exporting or investing overseas

£5m+ turnover

In sector (identified by DBT) as offering highest value opportunities

UK Companies Best Suited to LATAC

We want to encourage business of all types: Speak to the IMT.



Summary

• Tech is in all sectors 

• Think of using CPTPP-LATAM countries as a launchpad to the rest of 
LATAC

• From offering introductions to market overviews, finance and assistance 
on specific situations, DBT is ready to provide support in your company’s 
export journey

• You can count on the LATAC IMT to assist with your export objectives

• LATAC is a dynamic region, as it is its people and businesses, so with 
the appropriate consideration of its culture and characteristics you’ll find 
more chances to succeed



LinkedIn – HMTC

X – HMTC

X – DBT LATAC

X – DBT Mexico

Medium – UK in LATAC

Sign up for Cristina's Forward Look email

Email the LATAC IMT: exportsupport.latac@fcdo.gov.uk

Stay in touch

https://www.linkedin.com/in/jonathan-knott-cmg-9b030826/
https://twitter.com/JonathanKnott_?ref_src=twsrc%5Egoogle%7Ctwcamp%5Eserp%7Ctwgr%5Eauthor
https://eur02.safelinks.protection.outlook.com/?url=https%3A%2F%2Ftwitter.com%2Ftradegovuklatam&data=02%7C01%7CCristina.IrvingTurner%40trade.gov.uk%7C7d6c8fe5f1aa483d600c08d7ed949c53%7C8fa217ec33aa46fbad96dfe68006bb86%7C0%7C0%7C637239094855660400&sdata=rqwIFPYTasZ9YjRaVTTcxCPBWEpsbP%2FPlJu1%2B9KFUNo%3D&reserved=0
https://eur02.safelinks.protection.outlook.com/?url=https%3A%2F%2Ftwitter.com%2Ftradegovukmex&data=02%7C01%7CCristina.IrvingTurner%40trade.gov.uk%7C7d6c8fe5f1aa483d600c08d7ed949c53%7C8fa217ec33aa46fbad96dfe68006bb86%7C0%7C0%7C637239094855660400&sdata=aO9p6o3%2Bz7HZ2rMtD5XJmod8scvXh56rd2yULrOh9Mk%3D&reserved=0
https://eur02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fmedium.com%2F%40UKinLATAC&data=02%7C01%7CCristina.IrvingTurner%40trade.gov.uk%7C7d6c8fe5f1aa483d600c08d7ed949c53%7C8fa217ec33aa46fbad96dfe68006bb86%7C0%7C0%7C637239094855670355&sdata=a2avg%2BwXiATDE5%2BivX%2BeOUDJscbsTwgb8%2FCqRzFPHLs%3D&reserved=0
https://mxm.mxmfb.com/form/show/c/3567/f/62cd69ce4a28a
mailto:exportsupport.latac@fcdo.gov.uk


Get your Business Ready for Peru and 
Mexico

Thank you!

Cristina Irving Turner 

Latin America and The Caribbean Business Specialist
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